2 Hour Tornado:

Below you will find info from ERVP Charlotte Flemming in the 2 Hour Tornado. It is a
time management/time blocking concept. You will be amazed at what you can
accomplish this way. If you do not yet have the Sept. calendar full, you should consider
doing the Tornado. Let me know how it goes!

Here is the Breakdown on the 5 steps in the Two Hour Tornado! Jumpstart your business
we can talk about it!

1. RESERVE TWO HOURS

- uninterrupted time

- full two hours

- get dressed in working clothes with shoes

- child free environment

- noise free environment

- take your Hybrids and eat your wheaties!!

- well lit place with table or desk

- charge up your cell phone and get enough minutes for this project.

2. PREPARE AND GATHER MATERIALS

- 100 name list with phone numbers

- jogger list from start now workbook

- school class list

- activites list such as dance team, football team or church choir, etc.

- Rotary, Kiwanas list or business club such as the Chamber of Commerce
- Horse competition list, Reunion yearbook, be creative here!

- Local phone book

- Arbonne Calendar

- Two working pencils or pens

- Audio of Rocky or upbeat music

- Mentally prepare for the big game

- Jump up and down some using positive affirmations such as "This Tornado is going to
work GREAT!"

3. GO! Do it and go for it. Think REALLY BIG!

- Pick up the phone and do not put it down for 2 hours ( watch the move The Pursuit of
Happiness for a demonstration of this!)

- Mark down each call and the result

- Leave messages that YOU will call back

- Call all your Discount Consultants for reorders, all potential business builders. Book 10



classes in each month from now to December.--

- Book one on ones and training sessions with business builders.
- Make the chicken calls that you have been putting off.

- Call people outside your geographical area!,

CALL AND CALL and FOCUS and be INTENTIONAL about this activity. You can do
it! Feel the fear and do it anyway!

4. Access the Results!

- how many calls did you make?

- tally up the results, how many bookings and one on ones, orders, did you book?
- Congratulate yourself for doing it , regardless of the results!

5. Follow Up!
- Drop the kits you said you would, send the samples, make the meetings, get bookings

from bookings, do the do! Repeat!



